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Sales Value: How to Sell Value,
Not Price

By Pedro Roccato

Humanix Books. Hardcover. Condition: New. 204 pages.
Leading international sales consultant Pedro Roccato has
trained thousands of sales professionals on how to provide a
highly differentiated buying experience to their customers in
order to close more sales. The book arms sales professionals in
any industry on how to sell on value, not price, which is a
necessary tool in todays competitive sales landscape. Sales
professionals will learn about about how to diagnose their
customers needs, the importance of calue-added sales, sales
perception, and how to produce a calue-added proposition.
This item ships from multiple locations. Your book may arrive
from Roseburg,OR, La Vergne,TN. Hardcover.
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Reviews

I actually started looking over this publication. It really is rally interesting throgh studying period. Once you begin to
read the book, it is extremely difficult to leave it before concluding.
-- Da na  Hintz   

Good electronic book and valuable one. It really is basic but unexpected situations in the 50 percent in the pdf. You
wont really feel monotony at at any moment of your time (that's what catalogues are for concerning when you ask
me).
-- Elisa  Reing er   
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