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THE 5 RULES OF MEGAVALUE SELLING: HOW TO COMMUNICATE
CUSTOMER VALUE AND DIFFERENTIATE FROM COMPETITORS
(PAPERBACK)

Gatekeeper Press, 2017. Paperback. Condition: New. Language: English . Brand New Book ***** Print on
Demand *****. Why are salespeople struggling to diBerentiate from competitors and communicate customer
value? What makes them miss annual sales targets? This book introduces a remarkably eBective way to
articulate your value message and create distinction among competitors. Through an engaging story, readers
discover the -VALUE- rules, a five steps approach salespeople use to win sales on value not price. Megavalue
Selling is a book salespeople can t put down. Written for salespeople, managers, startup entrepreneurs and
business owners eager to learn about mastering customer conversations about value, this book gives readers: -
Perfect questions for identifying a customer s existing and unrecognized value drivers. -How to handle price
pushback and commoditization. -Practical approach for presenting proof. -Actionable steps for identifying all
decision influencers and their roles. -Simple techniques to align value propositions with customer issues. Mark
Holmes distilled four decades of sales experience, research, consulting and coaching to write a new sales
development book covering complex concepts simplified into a short story that s easy to apply. Mark learned
B2B selling by making sales to CEO s in his twenties, and went on to be a top-performer in several companies.
His insights have appeared in the Wall Street Journal, FOX Business and Sales and Marketing Management.
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A ll  N ew  Kin d le Fire H D C o mp lete Gu id e f o r Sen io rs:  H o w  to  Get th e M o st Ou t o f                         
Y o u r Kin d le Dev ices w ith  Simp le Step - By  Step  In stru ctio n s in  30 M in u tes.                              
( P ap erb ack)   
Createspace Independent Publishing Platform, 2017. Paperback. Condition: New. Language:
English . Brand New Book ***** Print on Demand *****. Are you looking for a kindle fire HD
guide that could help you get the most...
Do w n lo ad  P DF »     

Dan cin g th e Digital  Tu n e:  Th e 5 P rin cip les o f  C o mp etin g in  a Digital  Wo rld                               
( P ap erb ack)   
CD Press, 2014. Paperback. Condition: New. Language: English . Brand New Book ***** Print
on Demand *****.For the first time, an overarching and systematic process is presented to
think about creating your digital strategy. Traditional...
Do w n lo ad  P DF »     

rw ]  marketin g man agemen t th eo ry  an d  p ractice [ N ew  Gen u in e( C h in ese                           
Ed itio n )  
paperback. Condition: New. Ship out in 2 business day, And Fast shipping, Free Tracking
number will be provided aOer the shipment.Paperback. Pub Date :2004-06-22 Publisher:
China Business Our books are all new book. the subject...
Do w n lo ad  P DF »     

Th e M ath ematical Th eo ry  o f  th e To p  ( P ap erb ack)              
Createspace Independent Publishing Platform, United States, 2015. Paperback. Condition:
New. Language: English . Brand New Book ***** Print on Demand *****.An excerpt from the
beginning of the first lecture. IN the following lectures it is...
Do w n lo ad  P DF »     

Th e Oth er En d  o f  th e L eash :  Wh y  We Do  Wh at We Do  A ro u n d  Do gs                    
Paperback. Condition: New. This is an International Edition Brand New Paperback Same Title
Author and Edition as listed. ISBN and Cover design diBers. Similar Contents as U.S version.
Delivery within 3-7 business days. We can...
Do w n lo ad  P DF »     
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